
BUSINESS OWNER INSIGHT

Your goals. Your way. 
This is the best time to prioritize your personal financial goals. And doing so may be  
easier than you think.

Business owners like you are often “asset rich and cash poor.” That means you might suffer from a lack of liquidity when it comes to 
meeting all your financial needs. While this may not have an impact on the financial goals you have set for your business, it certainly could 
have in impact when it comes to meeting your personal financial goals.

Business owners typically think about their personal financial plan when milestones are hit or when tragedies occur. But the earlier you 
think about your personal financial/estate plan, the better.

Don’t risk running out of money in retirement
Longevity risk is the danger that you will run out of money before you die. This growing risk is fuelled by two trends: Canadians are living 
longer and fixed income returns are stubbornly low.

1. Canadians are living longer
The average Canadian who is 65 years old today can expect to live another 20.5 years1, meaning Canadians who make it to retirement age will, 
on average, live to be 85 years old. For context, average life expectancy at birth in 1921 was 57 years.

2. Low fixed income returns
Low interest rates on bonds and other fixed income investments have led to historically low yields on securities that were once the 
investment vehicle of choice for investors nearing – or in – retirement. 

Funding a longer retirement requires thorough planning, especially if traditional fixed income securities are not effective investments for 
doing so.

Top 10 questions when digging deeper into your personal finances
Finding the bandwidth to examine your personal financial goals is a challenge. Here are some questions that can help get you thinking 
about your financial plan and to determine how ready you are for retirement. 

1. What will my retirement look like (e.g., where, what, when, etc.)?

2. Can my investment portfolio (as it stands today) generate enough income to fund my retirement?

3. Am I working with the right team to manage my personal finances (e.g., tax and estate professionals, wealth planning professionals, etc.)?

“A rule-of-thumb for business owners is that they understand the difference between income and 
cash flow. Most importantly, is there sufficient liquidity to meet their retirement and estate goals?”
– Tony Salgado, Director, Business Transition Planning, CIBC Financial Planning & Advice

Featuring Tony Salgado, Director, Business Transition Planning, CIBC Financial Planning & Advice 

Tony Salgado is an Estate and Tax Planning Accountant with the CIBC Financial Planning & Advice team. He works closely 
with CIBC advisors to support their business-owner clients, and provides tax and estate consultation to help clients better 
understand effective planning solutions along with understanding their business transition (i.e., “keep or sell”) options. 
 Tony is quoted in the national media as an expert on taxation and financial planning. He is also a regular guest on BNN.
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1 Statistics Canada, Report on the Demographic Situation in Canada, Mortality: Overview, 2012 and 2013. Released 2017.  
https://www.statcan.gc.ca/pub/91-209-x/2017001/article/14793-eng.htm 
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unless otherwise indicated, and are subject to change. The CIBC logo is a registered trademark of CIBC. The material and/or its contents may not be 
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Speak to your CIBC advisor for more information on how the Business Transition Planning Team and CIBC Financial Planning & Advice can help.
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4. Do my family members know my intentions and wishes regarding my business after I retire?

5. Do I know my family’s wishes regarding my business? (e.g., Do they want to manage the business? Own the business?)

6. Will I need to sell assets to fund my retirement?

7. Are my business funds separated from my personal funds?

8. Do I have enough insurance – and the right insurance – to protect my assets and family?

9. When was the last time I updated my will and Power of Attorney?

10. Do I need to update my current strategy (including personal balance sheet, cash flow statement, etc.)?

Your answers to these questions will help drive any meaningful discussion about your personal financial goals.

Let CIBC build you a custom team
Every business owner has unique and highly complex financial circumstances and needs. And when it comes to personal finances, one 
person cannot do everything to help meet those circumstances and needs. 

As such, extracting the right information and designing the right plan of action requires a team approach. CIBC has the network of 
professionals that you need.


